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Change of Season

With fall in the air and with the beautiful fall landscape colors,
are you ready for the change in weather? Is your car
equipped with rain gear? How about that umbrella that is in
your hall closet. Flashlight anyone?

We need to think of measures to keep us and our clients safe.
If you have any useful tips, please submit it to Barb at the As-
sociation office 924-9267 or realtors@waor.org and we will
publish them in next month’s newsletter.

There are many education opportunities available to us. On
October 14" & 15, 2009 the Oregon Association of REAL-
TORS® are having their Governance Meetings. These meet-
ings are open to all of us. If you need more information go to
their website at: www.oregonrealtors.org

Remember that Mr. Turkey is on the move. If you want to
host him at your office, please call Barb. The donations col-
lected are being divided between Fish House of Albany and
the Holiday Community Food Drive in Corvallis.

Thank you and I hope to see you at our general membership
meeting on October 20" at 11:15am.

Linda Long
President

October 2009
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October20, 2009
Adair Village Club House

October 2, 2009
6:00 PM-10:00 PM

Cost $10.00 Casino Night Masquerade
Time: 11:15 to 1:00 PM Comfort Suites
Speaker Albany, OR
TBA Fall Fundraiser

Casino ticket $15 advance $20 at the door
Poker Ticket $25 in advance $30 at the door
A Portion of the Proceeds go to RPAC

Please RSVP
Heidi Wills
541-704-3450

RSVP by email on or before
October 16, 2009
realtors@waor.org

How to Get the Most Out of Craigslist
Josh Schoenly, who blogs about real estate investments and operates Capitol City Investments
in southeastern Pennsylvania, says Craigslist.com helps generate quality leads for his business.

Here are his six steps to getting the most out of Craigslist as a low/no-cost marketing tool:
Create an account. If you don't already have an account (you don’t have to have one to post),

sign up.

1 Pick your campaign. Decide what kinds of leads you want to generate. For instance, first-
time home buyers, or buyers in a certain school district, or luxury-home buyers.

1 Create your campaign. Create several ads to post and generate traffic. Craigslist won't let
you post the same ad over and over. So in order to post frequently, you need several posting
options. Design the ads so they send consistent traffic to your landing page or to your e-mail or
phone.

1 Put it to work. Post the ads at least twice daily during the week and once on weekend days.
Don’t post early in the morning because the ads will fall to the bottom of the list quickly. Be
consistent about posting. If you don’t have time, assign it to an assistant or hire your children.

9 Follow up. Collect e-mail, phone numbers, or both, and follow up with something attractive
like a free list of homes new to the market or recent foreclosures. Send out a new bonus list
once a week. Other free offers could include tele-seminars, home tours, or group open houses.
The trick is to find something that will motivate buyers and/or sellers to work with you.

Track and tweak. Track the results and see if you can improve them by identifying which ads
generate the most e-mail and result in the most sales.

Source: RISMedia, Josh Schoenly (09/25/2009)



http://www.joshschoenly.com
https://accounts.craigslist.org/login/signup
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The Oregon Real Estate Reference Guide, with the latest updates, is online and
available to all. This is the renamed “"blue manual.”

It can be accessed on our website.

Information courtesy Oregon Real Estate Commissioners Bulletin Sept 2009

The Continuing Education Work Group held their first meeting September 10 to
begin rulemaking on SB 640. This group is focusing only on the continuing educa-
tion aspect of this bill. The next meeting is scheduled for November 2. All meet-
ings are open to the public. Following completion of the administrative rules on
the continuing education portion of SB 640, work groups will be formed to deal
with the two other components of the legislation; i.e., the board-approved class
on law and rule changes and the principal broker examination.

Information courtesy Oregon Real Estate Commissioners Bulletin Sept 2009

It's not too late to make your investment in RPAC! To receive national recognition for your 2009 invest-

ment in RPAC, and to help meet NAR'’s fair share goal, funds must be received in Salem by the close of

business on Thursday, October 15, 2009. If you don't make it by that date, you can still send in your in-
vestment, it will just count towards the 2010 contribution year.

As of today, Oregon is short of reaching our fair share goal by $26,083. That means we have to
raise an additional $87,000 to accomplish our national goal, since we send 30% of every dollar
we receive to NAR.

To date, the following associations have met their fair share goals for the national level: Baker
County, Central Oregon Coast, Curry County, Klamath County, Rogue Valley, Salem, Umatilla
County and Union County.

As we enter the final stretch of the fundraising year, let’s build on our success in the past few
months and finish strong. Please help spread the word within your local association!

To invest online, go to: www.investinREALTORPAC.com
Information courtesy of OAR September 2009



http://takeaction.realtoractioncenter.com/ct/F7v1Jen1BTa7/
http://state.us1.list-manage.com/track/click?u=44efeae44af612e9b6da74375&id=dfb59ff983&e=7493d7db24
http://state.us1.list-manage.com/track/click?u=44efeae44af612e9b6da74375&id=ed0327f6d2&e=7493d7db24
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Time is running out for first-time homebuyers!

On December 1, 2009, the first-time homebuyer tax credit expires. That means that
buyers have to find a house, complete a contract, satisfy any contingencies, secure
financing and go to closing by November 30, 2009.

Nationally, the tax credit is working! Home sales to first-time homebuyers increased
by 25% in 2009 and now account for 50% of all sales. Significantly, the tax credit is
reducing the inventory of foreclosures that are sitting on the market, helping our
neighborhoods and communities recover.

Don’t let America’s Real Estate Recovery Expire. Respond to the National Association
of REALTORS® call for action today to extend the tax credit through 2010!

Click on box below to respond

Call for Action

TELL CONGRESS TO EXTEND & EXPAND
THE HOMEBUYER TAX CREDIT

Send Your Message NOW
. i

.

HB 3450, which became effective upon passage in June, mandates residential car-
bon monoxide detectors under the state building code beginning in April of 2011.
Carbon monoxide detectors will also be required in all residences with a carbon
monoxide source at the time of sale under State Fire Marshall rules also to become
effective in April 2011. Until the rules are adopted and the time of sale require-
ment becomes effective, no changes in real estate practices or forms are neces-
sary.

The Oregon Association of REALTORS® will be working closely with the DCBS and
the State Fire Marshall over the next 18 months to ensure a smooth
transition to this mandate. We will keep you informed about the details

of HB 3450 and the new requirements as the rulemaking process be- & P%O
gins. a ~
OREGON

ASSOCIATION OF

REALTORS



http://takeaction.realtoractioncenter.com/campaign/hbtc/3udkn56raj37tmjt?%20
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Forty Years of Civil Rights in Housing
By Jo Becker, Education/Outreach Specialist, Fair Housing Council of Oregon

April 2008 marked the 40" anniversary of the passage of the federal Fair Housing Act, which passed shortly after the
assassination of Dr. Martin Luther King. Looking back, much progress has been made, and yet so much work remains
to be doneé

What is Fair Housing?

Fair housing refers to federal, state, and local civil rights laws that protect against illegal housing discrimination based
on certain protected classes. Federally protected classes include: race, color, national origin, religion, sex, familial
status (children) and disability. Oregon law also protects marital status, (legal) source of income, and sexual orientation
(inclusive of gender identity). Washington law covers martial status, sexual orientation, and honorably discharged vet-
erans and those with military status. Additional protected classes have been added by local jurisdictions; visit
FHCO.org/brochures.htm for further information.

Fair housing laws apply to all housing transactions. Most of the complaints reported in Oregon and SW Washington are
related to rentals. Usually, when people think of housing discrimination, they focus on the application process. This
can include direct refusals such as fAwe dondét accept
least as many complaints come from in-place residents who report differential treatment, harassment or eviction for a
discriminatory reason. Fair housing laws cover all housing including apartment complexes, duplexes, individual homes,
condominiums, retirement housing and homeless shelters, as well as home sales, lending, home insurance, appraisals
and building design and construction.

Is Housing Discrimination Still a Problem Today?

Many believe that discrimination is a thing of the past and, certainly, much of the blatant discrimination has disap-
peared. However, each year the non-profit Fair Housing Council of Oregon (FHCO) discrimination hotline continues to
receive thousands of calls from across Oregon and SW Washington.

According to studies conducted by HUD and the National Fair Housing Alliance, many more are unaware that they may
be victims. These national studies reveal that African Americans continue to be discriminated against in one out of
every four transactions. Latinos and Asian Americans fare only slightly better: one out of every five transactions. Na-
tive Americans and individuals with disabilities experience discrimination in one out of every two transactions
(www.HUD.gov. Keyword HDS2000).

Locally, the greatest number of complaints we receive at the FHCO involve discrimination against individuals with dis-
abilities and against families with children. Over 50% of Oregonians surveyed believe landlords can legally refuse to
rent to families with children. This has been illegal since 1988; the only exception is qualified senior communities.
There is also substantial confusion over what qualifies as a disability and how landlords should handle requests for ac-
commodations by disabled renters.

Because discrimination continues and there is still a lack of knowledge about fair housing laws by both housing con-
sumers and providers, FHCO actively provides information on fair housing law and responds to complaints of illegal
discrimination throughout Oregon and SW Washington.

Why does this matter?

We all belong to several protected classes. Each of us has a sex, arace, and a religion (or not), for example. We all
have the right to choose where we live, and to enjoy our housing without regard for protected class status. The bottom
line is fair housing applies to everyone  and running afoul of the law not only harms individuals, families, and

society but it can also be a costly mistake

Unfortunately, one out of every ten Oregonians believes they have been a victim of illegal housing discrimina-
tion. Be sure you understand your rights and responsibilities under the law! This article brought to you by the Fair Housing
Council; a non-profit serving the state of Oregon and SW Washington.

Qs about your rights and responsibilities under fair housing laws?
Visit FHCO.org or call 503-223-8197 or 1-800-424-3247 (TTY)

Qs about this article?
Want to schedule an in -office fair housing training program or speaker for corporate or association functions?
Contact Jo Becker at jpbecker@fhco.org or 503/453-4016.

c hi
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OREGON ASSOCIATION OF REALTORS®

2009 Fall Governance Meetings & Events

October 14-15, 2009

. Opening General Session with
Salem Conference Center « Salem

Economist Dr. Bill Conerly
2009 REALTOR® of the Year Luncheon
2010 Installation Dinner

Fall Governance Meetings Highlights

Wednesday, October 14 PRELIMINARY MEETING SCHEDULE
i October 14,2009
DOp;;I(l:lg General S;nlon o 9:45 am. Registration/check-in
r. Bill Conerly, noted Portland economist, will bring 1030- 11:30am. General Session - Open to all!
his humor and insight to this session as he takes a Featuring Economist: Dr. Bill Conerly

LA S [ g S 1200 noon - 1:30 pm.  REALTOR® of the Year Luncheon mostad Evar)

' e 1:45 - 330 pm. Committee Meetings

( ) 2009 REALTOR® of the Year Luncheon mmm; A::‘alr's(evi 5
Thisis the opportunity to recognize the 2009 local speaker: Rep. Kevin Cameron :
Board/Association REALTORS® of the Year and What’s in Store during the 2010 Special Session?

the Oregon Association’s 2009 honoree. Business Issues

Guest speaker: Gene Bentley,

Oregon Real Estate Cormmissioner
Committee Meeti . :
Mmmwg‘am New legislation & rules that affect your business
encouraged to attend these aftarnoon 3:45-530pm. Committee Meetings Continue
meetings. Participate in the Assodation’s Political Affairs

") governance and listen to spedal Speaker: TBA

presentations from guest speakers. Professional

Using Social Media to Enhance your Business

ﬁ?.‘mﬁ:m;:gmd” 6:15 p.m. Cocktail Reception
officers and install 2010 President Alan 7:00 p.m. Installation Dinner mcsted Evart)
Mehrwein and President-elect Music by the Millennium Dance Band,
Joann Hansen. Dafe Clefand, Director; Alan Mehrwein, Clarinet
. Musi ided October 15,2009
. Millennium Dam?m ﬁ 10200 - 10:30 a.m. Member/Director Forum
[ A o 1045am.-3:00pm. Oregon REALTORS® Board of Directors

. OREGON ASSOCIATION OF REALTORS® 2009 FALL GOVERNANCE

| REALTOR® of the Year Luncheon: Entrée: Sesame Teriyaki Chicken ___ $18 early bird (through 10/2) ___ $24 (after 10/2)

.| Installation Dinner: Entrée: Choice Prime Rib ___ $37 early bird (through 10/2) ___ $45 (after 10/2) |
___I'd prefer a vegetarian meal

Billing Address Enciozad Is my check for § |
| (payatie to Cregon REALTORS®)
Name Nickname |

[ Charge my bank card (Visa, Am. Ex. or MasterCard only)

i Charge §

y Fm Address Expiration Date |
City / State | Zip Bank Card # |
Telephone (Firm) Fax (Firm) Bling Address,

E-mail Address Signature |
In order to better accommodate your needs, do you have a disabiity that will require special auxiiary aids and/or services at this meeting? QYes QO No |

It yes, plaase expiain:

Register online at: www.oregonrealtors.org |
MAIL TO: GEQMREALTORS‘ P.O. Box 351, Salem, OR 97208 FAXSM&Z—%W(VISA.AmEx&MaslaCadreQIMme)

O
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Webinar

=

REALTOR™ Magarine

Free Online FHA Toolkit

The Online FHA Toolkit is an interactive
tool designed for REALTOR® members
with little previous experience in using
products offered by FHA or members
who have not utilized FHA products in
recent years. It is available online for
FREE.

Webinar October 29 "Managing in Turbulent
Times"

Attend REALTOR® magazine's upcoming we-
binar to get tips on how to survive and suc-
ceed in a difficult market

Did You Miss the “First-Time Home Economists’ Podcast Series
Buyer Tax Credit: Overview and Closing
Update” Webinar

On the second Tuesday of every month,
NAR's Chief Economist Lawrence Yun will
discuss the current factors, issues, and data
affecting REALTORS® and their businesses.
Get a wealth of information straight from the
source with a quick listen — each podcast is

cording and the PowerPoint slides are around 5 minutes long and provides a timely

archived on realtor.org. market update.
Listen to the Webinar > Listen to the most recent podcasts >

View the slides >

This timely presentation, NAR Research
Economists Danielle Hale and Jessica
Lautz review the basics of the first-time
home buyer tax credit and discuss the
latest development: the credit being
used on closing costs. Both the audio re-

HUD Releases Additional RESPA FAQs Along With New Table of Contents

On September 18, 2009, the Department of Housing and Urban Development (HUD)
posted, on its official website, expanded FAQs on the new RESPA rule, including infor-
mation on completing the new GFE and HUD-1 which become mandatory on January 1,
2010. This most recent HUD release of RESPA FAQs is part of a series of releases during
the summer and includes a helpful Table of Contents for all of the FAQs issued by HUD
on the new rule.

HUD's Expanded RESPA FAQs With Table of Contents

Scott Rinn 202-383-7508, Marcia Salkin 202-383-1092,
Kenneth Trepeta 202-383-1294



http://www.realtor.org/government_affairs/fha_toolkit
http://www.hud.gov/utilities/intercept.cfm?/offices/hsg/ramh/res/resparulefaqs.pdf
mailto:srinn@realtors.org
mailto:MSalkin@realtors.org
mailto:ktrepeta@realtors.org
https://realtors.webex.com/mw0305l/mywebex/default.do?nomenu=true&siteurl=realtors&service=6&main_url=https%3A%2F%2Frealtors.webex.com%2Fec0600l%2Feventcenter%2Fevent%2FeventAction.do%3FtheAction%3Ddetail%26confViewID%3D523787268%26siteurl%3Drealtors%26%26%26
https://realtors.webex.com/mw0305l/mywebex/default.do?nomenu=true&siteurl=realtors&service=6&main_url=https%3A%2F%2Frealtors.webex.com%2Fec0600l%2Feventcenter%2Fevent%2FeventAction.do%3FtheAction%3Ddetail%26confViewID%3D523787268%26siteurl%3Drealtors%26%26%26
http://go-to.realtor.org/r/C5L0ZQ/PFVFT/OZAR4/KHTI3/U88RU/T3/h
http://go-to.realtor.org/r/C5L0ZQ/PFVFT/OZAR4/KHTI3/U88R1/T3/h
http://go-to.realtor.org/r/C5L0ZQ/PFVFT/OZAR4/KHTI3/1AA1B/T3/h

